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Student debt ranges

$125,000 - $350,000
Depends on…

Cost of living
Family support level



Consolidation

One opportunity to consolidate loans

• Push term out, lower payment

• Don’t miss first payment, keep credit clean

Never consolidate federal loans into a 
private loan

• Lose terms such as

• Deferrals 

• Income based payments

• Interest rates are higher but terms are better

• Especially needed when starting out

• You get what you pay for – value concept



Return on investment

• Student debt payments are part 
of your personal expenses

• Payments should be covered by
• Salary as an associate OD

• Income from practice ownership

• Start with personal expenses

• apply expected income from 
practice acquisition

• Growth of practice income vs. fixed 
payment of student debt



Expected Salary as Associate

per diem 425                  

per annum 50 weeks 106,250          

Salary monthly 8,854               

Student Debt

Amount 250,000          

Rate 6.00%

Term / Years 30                     

Monthly Payment 1,499               

Estimated Other Expenses

Housing 1,500               

Auto 400                  

Total Monthly Fixed Expenses 3,399               

Salary less Expenses (for food, med ins, fun, taxes, etc.) 5,455               

Student loan 
coverage 



Practice Cash Flow & Value Build

Revenue 100% 700,000       100% 1,000,000 100% 2,000,000 

EBITDA pre owner comp 30% 210,000      25% 252,643    20% 394,786    

Less normal owner comp 104,000       104,000    104,000    

EBITDA / Avail for Debt Pmts 106,000       148,643    290,786    

Less Acquisition Debt Payments 10% 69,621         10% 97,864       10% 192,004    

Residual Cash Flow to Owner 36,379         50,779       98,781       

Total Owner (comp + resid) 140,379      154,779    202,781    

Total to Owner (comp + resid + DS) 210,000      252,643    394,786    

Practice Value (+ or - by state) 68% 477,000      67% 668,893    65% 1,308,536 



YEARS IN PRACTICE
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